HP’s PartnerReach Program for Microsoft Solutions

Partner Profile
This form was completed by:




Date:
Email address: 






Phone:   

*************************************************************

Company Information
Company Name: 




Home Page URL: 
Headquarters’ Address: 

Phone #: 
Fax #: 

Company Contact for PartnerReach for Microsoft Solutions Program with Hewlett Packard:

Title: 

Phone:

E-Mail:

Compaq Contract/Agreement #:

Compaq Account Manager Name:

Compaq Account Manager Phone #: 

Compaq Account Manager Location: 
Geography in which Partner is authorized to sell:  

Compaq Relationship Type:   
___Reseller;  
___VAR;   
___System Integrator;  

___Independent Software Vendor; 

 ___Distributor  ___Distributor VAR ___(tiered to ___________)

Compaq Partner Program:   
___ Enterprise Solution Provider  ___Compaq Solutions Alliance





___ Other Compaq programs:

Microsoft Certified Solution Provider:  ___ Yes  ___No   ___What year

*************************************************************
Contact Information
Company Officers (Name, Title, Phone, E-Mail Address): 

CEO:

President:

CIO:

Sales VP:

Marketing VP:

Other Key Contacts:

Other Company Locations (Please use a separate sheet for additional address information if your company has more than two locations):

Office Location #2  

Address:   

Zip/Province Postal Code 

Phone #: 

Fax #:  

Contact Name (i.e. Regional Sales Manager), Phone, and e-mail

************************************************************

 Partner developed Application Information:
Microsoft based Solutions/Application Product (if any - developed and sold by partner):

 Application Description: (explain what your application does and what your added-value is to an end-user customer) – Use as much space as needed.

*************************************************************
Partner Customer Information
What is the typical size of the Companies that you sell to?

___ 1-100 employees

___500-1000 employees

___ 101-500 employees

___ More than 1000 employees

What is the average number of customers last year that purchased?:

_____ Exchange 2000


_____ Exchange Conferencing Server
_____ Microsoft Mobile Information Server

_____ .NET
_____ SharePoint Portal Server


_____ Others?
Considering the Microsoft Solutions below, could you rate them on a scale from 1-10 where 1 is lowest amount and 10 is highest.

Amount of Sales Activity (all platforms) for: 

_____ Exchange 2000


_____ Exchange Conferencing Server

_____ Microsoft Mobile Information Server

_____ .NET

_____ SharePoint Portal Server


_____ Others?


 *************************************************************

Microsoft Solutions Delivery Skills:
Operating Systems supported by your experts ( plus as much information you need to describe your experts Skills/Expertise):

Which of these is a primary business skill #1? Secondary #2? 

__ Windows 9x/ME/CE
__ Windows NT

__ Windows 2000
__ Windows XP
__Other: ​​​​(s)​​ ________________________

Servers supported by your experts:  

Same as above #1 Primary,  #2 Secondary - configuration and support skills 
__ Compaq ProLiant Configuration/Support 


__ HP
__ SUN

__ IBM
__ DELL

Microsoft Solutions Product Skills/Expertise: Same as above #1 Primary, #2 Secondary

__ Exchange 5.5

__ Exchange 2000

__ SharePoint Portal Server

__ Microsoft Mobile Information Server
__ Microsoft Mobile Information Server        __ Exchange Conferencing Sever 

__ .NET Solutions

__Other

*************************************************************

Skill Levels
Please answer the following to provide information on your technical support services people experience with Microsoft solutions.    

#  ___ Entry level technical support   (<1 Years of experience) capable of doing software installation and setup/ configuration.
# ___  Mid-level technical support  (1-5 years experience) capable of designing solutions, integration and potential migration of applications

# __​_ Advanced level technical support (>5 years experience) capable of designing complex solutions, integration and migration of applications.

Demonstration Capabilities: 

Do you have conference facility/room(s) available for demonstrations  ___yes  ___no

Available at all offices____ Some Offices:  ____ If not all please specify locations:  _____________________________________

Are you equipped to do remote demonstrations   ___yes    ___no

Please describe any other related skills, certifications or business arrangements that have not been identified in this form:

Services Offerings
Solutions Services Provided by Your Company:
Consulting:
__ Needs Assessment Services                  
__ Pilot Services

__ Planning/Design Services

__ Migration Services

__ Total Cost of Ownership 

__ Capacity Planning

Implementation Services:
__ Installation and Start-up Services

Ongoing Support:

__ Software Maintenance Services

__ Technical support for IT  

__ Help Desk for End user

__ Business Critical Support  

__ Outsourcing

__ Training

__ Software Updates
Partner Opportunities with Compaq Global Services
Please review and check any of the following that apply to your company:

__ Interested in engaging with Compaq Global Services to provide consulting resources on Compaq/Microsoft Solutions projects

__ Interested in supplementing staff with Compaq Global Services consulting resources

__ Interested in learning more about Compaq Services offering that can be resold by a partner.  Please specify areas of interest.

The goal of the PartnerReach program is to engage with a select group of SMB resellers and agents and provide them with the tools, collateral, incentives, configurations, complimentary services, and leads to increase SMB market share of Microsoft Solutions on Compaq hardware platforms.  
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